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In This Issue:  Appraisersõ Forum Special Edition 

 

Message From The President 
ð Jack Mendenhall, CEA,  AMEA President 
 

Are You Ready For A Leadership Role In AMEA? 
 
As my term as president of the association draws to conclusion, I 
reflect back on how I began my service on the AMEA Board of 
Directors. In 2005, I was invited to a board meeting by then Pres-
ident Nate Arnold as a guest. Before becoming a director, I was 
made a committee member and helped with planning the MDNA 
convention programming amongst other tasks. The following year 
I became a director, then an officer, and finally president. My ex-
perience on the AMEA Board of Directors has been personally 
fulfilling and has contributed to my growth as a machinery and 
equipment appraiser. 

 
Are you ready for a leadership role in AMEA? Your AMEA Board of Directors consists of the 
officer team ( Treasurer, Second Vice President, First Vice President, President, and Imme-
diate Past President), an MDNA Liaison, Presidential Appointees, and Directors. The Board 
of Directors meets three times per year and oversees functions of the organization, such as 
financials, membership, peer review, newsletter, website, accreditation & standards, webi-
nars, ethics, Appraisers Forums, and public relations. Our constitution allows for a specified 
number of Directors. At present, we have openings for volunteers who would like to serve 
on the board. Any AMEA member is welcome to attend a Board of Directors meeting as a 
guest. Please consider attending our next meeting at the MDNA convention and decide for 
yourself if you would like to serve, or contact any AMEA officer or director. Weôd love to 
have you join our team. 
 
Deserving of special recognition are the ñfounding fathersò of our association, particularly 
Norman ñNormò Adler of MDNA Member firm, Hilco Appraisal Services, LLC, who was 
AMEAôs first President.  Serving on the MDNA Board as the MDNA Accreditation Commit-
tee Chairman, Norm Adler did much of the groundwork in establishing the Association of 
Machinery and Equipment Appraisers. Rightfully so, he was elected AMEAôs first President, 
serving from 1983-1984. Norm also authored the Standards and 
Procedures of Professional Appraisal Ethics and Practice for the 
AMEA. In recognition for his outstanding leadership and exceptional 
dedication to the machinery and equipment appraisal profession, 
Norm received the Dave Lang Award and the Emeritus Honor from 
AMEA. I would also like to thank all past AMEA Presidents, Officers, 
and Directors for their service. 
 
In closing, I would like to recognize the entire Board of Directors for 
their efforts over the past two years of my term as president. My per-
sonal thanks goes to Immediate Past President Jim Zvonar, CEA; 
First Vice President Randy Koster, CEA; Second Vice President Don 
Bentley, CEA; Treasurer John Lawton, CEA; MDNA Liaison John 
Greene, CEA; Presidential Appointees Charlie Winternitz, CEA; and 
Randy Stevens, CEA; Directors David DiBenedetto, CEA; Jean Har-
ris, CEA; Terrance Jacobs, CEA; Curt Roskelley, CEA; James Slat-
tery, CEA; Doris Toronyi, CEA; Dave Troutman, CEA; Robert Yeo-
man, CEA; and Andy Curran, CEA. 

Norman ñNormò Adler, 

AEA of MDNA Member 

firm, Hilco Appraisal 

Services, LLC, AMEAôs 

First President. 
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AMEA APPRAISER 

The AMEA Appraiser is published by 

the Association of Machinery and 

Equipment Appraisers 

315 S. Patrick St. 
Alexandria, VA 22314-3532 USA 
Phone: +1 703 836 7900 
or +1 800 537 8629 
Fax: +1 703 836 9303 
Email: amea@amea.org 

www.amea.org 
 

Jason Baker 

jason@amea.org 
 

MISSION 

To certify and accredit the most  

qualified capital equipment 
appraisers in the appraisal 
industry through promotion of 

standards of professional 
practice, ethical conduct, and 
market-based experience. 

 

AMEA members are listed at: 
www.amea.org 

 

No portion of the AMEA Appraiser 
may be reproduced without the 

express permission of the AMEA. 
 

To subscribe to AMEA Appraiser visit: 

www.amea.org/contact/index.cfm. 
 

 
To view  AMEA Appraiser online go to: 

www.amea.org/appraiser.cfm 
 
 

AMEA Appraiser welcomes  
contributions from members and  

others in the machinery and equipment 
appraisal community. 

 
For details contact: Jason Baker,  
Editor, AMEA Appraiser at 

jason@amea.org 
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2017 Appraisersõ Forum 

This year the AMEA is excited to invite everyone to the 2017 Appraisersô Fo-
rum.  The Forum will be held March 16-17, 2017 at The Westin OôHare Airport Hotel 
at a rate of just $115.00 per night. The hotel also provides free shuttle service to 
and from OóHare Airport.  
 
By attending the Appraisersô Forum, attendees can earn up to 13 continuing educa-
tion credits, in addition to the 7-hour USPAP class.  
 
On Thursday, all attendees are invited to the Chicago MDNA Chapter Meeting that 
includes dinner and Whirly Ball at K1 Speed in Addison.  
 
On Friday, the Forum presentations will be held at Raco Industrial, a leading ma-
chinery dealer conveniently located near the hotel where there will be a great group 
of speakers on topics including the used CNC market, packaging equipment and 
yellow iron.  
 
For those in need of the 7-hour USPAP refresher course, it will be offered on Thurs-
day March 16th at 10:00 AM. This course will be taught by Jean Novotny Wise who 
has taught this class for AMEA for many years and adds a  ñMachinery Dealerò spin, 
which really makes topics come to life 
Click here to register now!  

 
Event Schedule  

 

Thursday, March 16th  

10:00 am 7-hour USPAP 

5:00 pm  Networking Reception 

6:00 pm                Chicago Chapter Meeting 

Friday, March 17th  

8:15 am  Breakfast and Networking 

9:00 am   Welcome to Forum, Jack Mendenhall, AMEA President 

9:15 am   Presentation #1: State of Used CNC Industry, John Lawton 

10:15 am Presentation #2: Packaging Equipment, John Frain 

11:15 am  Presentation #3: Yellow Iron, Scott Forke 

12:10 am The Book, Mike Clark 

12:15 pm  Lunch 

1:15 pm  3D Printers, Greg Sweigert 

1:45 pm  Machinery Workshop Sessions 

3:45 pm  Final General Session 

 

mailto:mark@mdna.org
http://www.amea.org/
http://www.amea.org/contact/index.cfm
http://www.amea.org/appraiser.cfm
mailto:yeomanmachienry@gmail.com?subject=Appraiser%20Contributions
https://events.r20.constantcontact.com/register/eventReg?oeidk=a07edhalfsb236ec21c&oseq=&c=&ch=
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Chicago Chapter Meeting  

 
The Chicago Chapter of the Machinery 
Dealers National Association would like to 
welcome you to Chicago and this yearôs 
AMEA Appraisersô Forum. We are extend-
ing an invitation to all those attending this 
yearôs AMEA Appraisersô Forum in Chica-
go to attend the MDNA Chicago Chapter 
Meeting. As in the past, we have planned 
a fun evening at Chicago Whirly Ball. At-
tendees at the forum can board a bus that 
will take you and your fellow attendees to 
the facility where there will be dinner, a 
cash bar and spirited games of Whirly Ball. 
This is a great evening of networking with 
fellow appraisers and machinery dealers.  
 
 
 
RESERVATIONS MUST BE IN BY Mon-
day, MARCH 13

TH
, 2017, the cost is  $40 

per person (Includes dinner, dessert, and 
soft drinks with a cash bar)  
 We expect this to be a sell out so please RSVP with our Chapter Treasurer, Ronni Graff ï Graff Ma-
chine Tools, LLC ronnig@gmail.com 
 
 

7-hour USPAP Course 
 
AMEA will be hosting a 7-hour USPAP (Uniform Standards of Professional Appraisal Practice) Course preced-
ing the Appraisers' Forum in Chicago.  
  
7-hour USPAP Course:  
Thursday, March 16th, 10:00 am-5:00 pm 
  
Note: It is a requirement for all certified appraisers to take the USPAP refresher course every 3 years in order 
to remain up-to-date with their credentials.  
 
Prerequisite: You must have already taken the 15-hour USPAP course prior to taking this course.   

mailto:ronnig@gmail.com
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Speaker Bios  
 

CNC Machine Tool Market 
ð John Lawton, CEA  
Machinesused.com 
 
John Lawton, CEA, is currently serving as the Treasurer 
of the AMEA. He is a licensed auctioneer and general 
manager of Machinesused.com. With 29 years in the 
used machinery business, John has much experience 
buying, selling, and appraising used industrial equipment 
with an emphasis on later model CNC and manual metal-
working machinery. 
 
 
Yellow Iron 
ð Scott Forke  
Forke & Tuel Appraisal Services, LLC  
 

Scott grew up in the heavy equipment auction business, and for over 35 years held senior man-

agement positions at several of the largest equipment auction 

companies in the world. During his auction career, he was re-

sponsible for developing and managing sales teams and conduct-

ing and supporting equipment auctions in the US, Canada, Mexi-

co, and Europe. In 2015, Scott left the auction world to form the 

consulting firm Scott Forke & Co LLC, and eventually co-

founded Forke & Tuel Appraisal Services, LLC. Scott is active 

with several AGC Associations, is currently a member of 

EAANA as a Certified Senior Appraiser, CAGA as certified ap-

praiser, MSHA certified, and still maintains several auction li-

censes. At Forke & Tuel Appraisal Services, LLC, Scott and his 

partner have expertise on heavy construction equipment assets of 

all types, including heavy and highway construction, oil and gas, concrete and asphalt plant and 

paving, heavy civil, crushing and aggregate, utilities, trucking and heavy transportation, cranes 

and lift equipment, agricultural, marine, mining, energy industries, and dealer inventory. 

 
 

Packaging Equipment 
ð John Frain, AM  
Frain Industries 

 
John Frain is currently the VP of Operations at Frain Indus-
tries, LLC. He has been in the packaging and processing 
machinery industry for 35 years and has been a member of 
the AMEA for 25 years. John has an extensive knowledge in 
machinery design, retrofit, and line integration and automa-
tion. John will be sharing with us his knowledge and experi-
ence in the packaging and processing machinery industry.  

2017 AMEA  

Important Dates  

 
 

March 
March 16, 2017 
7-hour USPAP Course 
Chicago, IL 
 
March 17, 2017 
Appraiserôs Forum 
Chicago, IL 
 
 
May 
May 3, 2017 
AMEA Committee & Board 
Meeting     
Orlando, FL 
 
May 4-7, 2017 
MDNA Annual Convention 
Orlando, FL 
 

 
For more event information: 

Call AMEA: 703-836-7900  
or visit www.amea.org 
 

 

 

AMEA Disclaimer 

Articles contained in the AMEA/

Appraiser Newsletter are the 

opinion of the contributing au-

thors. Articles have not been 

checked for accuracy. Content 

may, or may not, reflect the 

current accepted trends of that 

Industry. The Association of 

Machinery and Equipment Ap-

praisers disclaims any responsi-

bility for any use, or misuse of 

information contained herein.  

 
 

http://www.amea.org
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I've been writing articles about pricing used industrial machinery and equipment for a decade. The gist of those arti-
cles has been that pricing trends closely follow the general economic trends in North America. This time, I want to 
talk about something a little different. I want to discuss the market for the "market approach" for valuation.  
 
In order to use the market approach for valuation, one must use the actual market. What's the market? A market 
requires a seller and a buyer trading an item at an agreed upon price. That price is the "market value" sales comp - 
the price the market will bear, or the fair trading price.  
 
Market value is not "asking price." To value a machine at market value, you cannot just find a listing on a web page 
and use the asking price as a comp. Anyone can ask any price for any item they please - I could ask the salesman 
at the car lot down the street to give me $100,000 for my used pickup truck. But he'd laugh me off the lot, simply 
because that's not the market value.  
 
"Okay," you're thinking. "I understand market value isn't the same as asking price. But can't I just discount the ask-
ing price to arrive at market value? And if so, how much should I discount it? 10%? 20%?"  
 
My answer is no - you can't use asking price to determine market value. It's all but useless. Here's why:  
 
I looked at the price difference for metal working machines sold at auctions (remember, this is market value) versus 
those sold at retail (or asking price). Specifically, I pulled six months' worth of data and only compared machines 
with matching specifications (manufacturer, model, size, year of manufacture, etc.) that were sold at auction and 
also listed at retail during the same time period.  
 
The results of the study only proved the obvious - that retail asking price is generally higher than auction price. What 
it did not show was any consistent discount between retail and auction price. The retail price difference ranged from 
5% to 40% higher than auction price. There was and is no bullseye discount factor.  
 
You cannot rely on asking price to determine market value.  
 
Changing topics, let's look at the market for the third and fourth quarter of 2014:  
 
The number of auction sales remains steady. However, while the number of sales is on pace with the past few 
years, the number of items per sale remains low. Gone, probably forever, are the 600 - 800 lot sales that used to 
come along five to ten times each month. Now, most sales are running at 200 - 400 lots per sale.  
 
The market for good metalworking and plastic machines remains strong. The reason is a combination of limited in-
ventory available of good machines, long lead times for new machines, and re-shoring - i.e. the return of domestic 
manufacturing to North America.  
 
Of all the industries we cover:  
 
Metalworking 
Woodworking 
Plastic 

Tools of the Trade  

Asking Price is not Selling Price 
ð Mike Clark  
The Book 

Continued on Page 6 
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Hi Tech/PCB 
Printing 
Textile 
Food and Chemical Processing 
Post Audio/Video 
 
The printing industry is not doing well. Every month or so, there seems to be a big 
Goss or Harris web press - 2 color - 6 color - 8 color - selling for at or close to scrap 
prices. In August and September, there were a 7 color Goss, an 8 color Goss, and a 
5 color Harris that each sold for between $10,000 and $16,000.  
 
The large sheet fed presses, Heidelberg and Komori, are doing better, although their 
prices are down from several years ago by 25% to 30%. Digital presses that were the 
rage a few years ago, but in reality are glorified copiers, are not holding their value. 
Along with printing presses, bindery and mailing equipment prices are also soft.  
 
There are a couple of reasons for the decline in value for the large web presses. The 
first is that the general decline of the printing industry and the new technology has 
made old style printing obsolete. (A case in point is the MTS journal, which you are 
now reading via one of your many electronic devices; several years back the journal 
was printed and mailed to you. That's right, you used to get ink on your fingers while 
paging through the ASA-MTS Journal.) Just as important is that, while the above ref-
erenced Goss and Harris presses were old (1970s vintage), they were also techno-
logically obsolete. A newspaper or commercial printer cannot afford the make-ready, 
and manning required for these old presses as compared to the speed and efficiency 
of a newer press makes ownership untenable. Hence, except for possibly third world 
countries, the Goss and Harris presses of old have no place on the floor of the print-
ing industry. 

 

 

New AMEA Staff  

Jason Baker 

Director Of Member Services 
 
Prior to joining AMEA, Jason worked in the banking industry and has 
a background in finance and customer sevice.  Jason graduated from 
Western Michigan University with a Bachelorôs Degree in marketing 
and received his MBA from DePaul University with a concentration in 
finance. Jason is originally from Michigan, began his career in Chica-
go, and recently relocated to Northern Virginia. Jason is married with 
two children and enjoys spending his weekends with his family. He 
loves traveling, being outdoors, and bourbon tasting. 
  

Tools of the Trade Contõd 

Continued from Page 5 

New Members  

 
 

Nicholas Gibbs, AEA 

Gibbs Machinery Company 

21500 Hoover Rd 

Warren, MI 48089 

nick@gibbsmachinery.com 

586-755-5353 

 

Michael Lachant, AEA 

MI-RO Machinery Corp. 

1211 Green St. 

Iselin, NJ 08830 

mike@miromachinery.com 

732-283 0834 

 

Raul G. Harrison, AEA 

KD Capital Equipment LLC 

7819 E. McClain Dr. 

Scottsdale, AZ 85260 

rollyn@kdcapital.com 

480-212-0586 

 

Timothy Roy, CEA 

Capitale Analytics 

8425 Woodfield Crossing Blvd. 

Ste 520 West 

Indianapolis, IN 46240 

tmroy@capitaleanalytics.com 

260-579-1611 

 

Justin Snedeker, AEA 

Abbott Machine Company 

700 W Broadway 

Alton, IL 62002 

justin@abbottmachineco.com 

618-465-1898 

 

Shannon Treger 

KD Capital Equipment, LLC 

7918 E. McClain Dr.  

Scottsdale, AZ 85260 

Streger@kdcapital.com 

480-212-0772 
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Appraisers Forum Sponsors  

We would like to thank all of our generous sponsors in supporting this event. Without 
our sponsors it would be impossible to put on the high quality event that our members 
have come to expect.  
If you are interested in sponsoring there is still time! Please contact Bob Yeoman at 
yeomanmachinery@gmail.com or 574-295-6161 or Doris Toronyi at doris@liquidap.com 
or 616-719-5917 

Platinum:  
Yoder Machinery Sales  

Raco Industrial Corporation  

Gold:  
FL Sales, Inc. 

Appraisals For Industry  

Hilco Global  

Liquid Asset Partners  

Perfection Global  

Yeoman Machinery Corporation  

Silver:  
F.P. Miller Co. 

Koster Industries Inc.  

Sencer Appraisal Associates, Inc.  

TDI Group LLC 

Heath Industrial  

TCL Asset Group 
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